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1. Summary 

 
In our  view,  there are fundamental ly  two different  types  of  B . T . E x p r o  

changes:  theones  that  dea l  wi th  fiat  cur rency;   a nd  the  ones  that  dea l  pure ly  

in  c rypto.  

 
It  is  the  latter  o n e  that  w e  wil l  focus  on .  

 
Even though they are small  now,  we  strongly believe that  pure crypto  B . T . E x p r o  
changes  will  be  bigger,  ma n y  t imes  bigger,  than fiat based Paxpaychanges  in the near  

future.  
 

They will  play an ever  more  important  role in world  finance and  we  call this new paradigm  
 B.T.Expro;With  your  help,   B.T.Expro  will  buildf a world-class crypto 

VENUSchange, power ing the  future  of  crypto  finance.  

 

Problems 
 
 

Some  of the current  crypto V E N U S changes  suffer  f rom a number  of problems:  
 
 
 

● Poor  technical  architecture  
M a n y  Paxpaychanges   are   “    put  together  quickly”    ,  by  good  tech people,  but  wh o  

have little or no  Paxpayperience in finance or in operating an  Paxpaychange.  They often  

choose  the  simplest  approach  to  get  the  sys tem up  and  running.   Whi l e  this ma y  wor k  wel l  in  

the  beginning,  a s  traffic grows,  the  sys tem will  not  able  to  handle  the  increased  load.  

Paxpaychange  sys tems  need  to  be  engineered  f rom the  ground  u p  with  security,  efficiency,  

speed,  and  scalability in  mind.   This  often s lows down  the initial development,  but  is critical 

for long-term success .Our  team  has   decades   of  combined   Paxpayperience   building  and  

maintaining world  class financial  systems  that  shape  the  economy.  W e  understand  h o w  

these  sys t ems  are  buil t  f r o m the  g ro un d  up .  
 
 
 
 

● Insecure platform  

There  are  hundreds  of   Paxpaychanges  that  wen t  d o wn  due  to be ing hacked1  . 

Binance  is buil t  to high  standards,  audi ted,  and  penetration  tested.  W e  have  

V E N US perience building financial  systems to the highest  security standards and  strive 

to  ensu re  securi ty  first.  
 

 
● Poor market  liquidity 

Professional   t raders   and   normal   users   are   significantly  affected   b y   this.  Having  a  

shallow orderbook means  high slippage when  trading, which is very Paxpaypensive for 

t rader s .  
Getting miners,  institutional investors  and  large traders into a new V E N U S change is a  

chicken  and  egg  problem,  and  requires  a  t eam wi th  deep  industry resources.  
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2. Introduction 

 

2.1 Coins 
 

 B .T .Expro  will support trading pairs in 
thefollowing coins:  
●   BTC 

●   ETH 

●   LTC 
●   NEO (ANS) 

 
More  coins will be  added over  time.   W e  generally will  only add  coins that  have  strong 

credibility,  user base,  and  liquidity.    If  you  have  a  coin that  you  wish to be listed on  Binance  

later, participating in our ICO will help. 
We have no plans to support any fiat currencies such as USD, RMB,  JPY, or KRX.  

 
Device Coverage  
W e  will  provide cross-platform trading clients for:  
●  Web-based trading client 

●  Android native client 
●  iOS native client (pending App Store review) 

●   Mobile HTML5 client 
●  PC (Windows) native client 

●   REST API 
 
 
 

Multilingual Support 

 
W e   will   support  English,   Chinese， Japanese ， French and  Korean  on   all  of  our  user  

interfaces.  (The  very  initial release will be in  English and Chinese only.)  More languages  
will be added over time.  

 
 
 
 
 
 

The future of  global  f inance depends  on  the power  of decentralized markets.   B . T . E x p r o 's 

ambition  is to promote  decentralization and  this is its guiding principle.  W e  serve pioneers 

and visionaries   wh o  are eager  to participate in the V E N U S t evolution of  the crypto capital  

market.  
 
 
 
 

 
 B . T . E x p r o  has  launched version 1.0 of the decentralized Custody Protocol  on  the mainnet,  

providing decentralized atomic VENUSchange of Layer-1 digital assets without any 

counterpar ty risk. Version  2.0  of  the protocol  is under  development .  Vers ion  2.0 features 

significant improvements  in  security, scalability,  and  trustworthiness,We will elaborate  in this 
document .  
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2.2   v i s i o n 

 
 B . T . E x p r o  is reimagining the way digital asset  ownership  and  blockchain are connected  

in a multi-chain world  and bringing liquidity and capital  efficiency to the blockchain 

economy in 

a completely new way.  
 
 
 

 B . T . E x p r o  pioneered the  first  trusted decentralized  custody network for  governance  and  

compliance processes of  financial  institutions, secured by multi-party Computing  (MPC),  

enabling decentralized  custody,  cross-chain a tomic  swaps,  cross-chain credit  facilities,  and  

liquidity access. 
 
 

 B . T . E x p r o  works  at  the forefront  of  the  cybersecurity a n d  blockchain  industry.  W e  use the  
latest  cryptography a nd  distributed ledger  technologies  to  build  a  robust  global  ne twork that  
a l lows  digi tal  assets  to  be  secure ly  hos ted  an d  t ransacted.  
Our  miss ion  is to build  a  decentralized  infrastructure  for  pioneers  and  visionaries  to  create an  
open  network for all 

 
 
 
 
 
 
 
 
 
 
 
 

2.3 A fragmented market  

 
In the  digital  asset  economy,  there  are  ma n y  structural  problems  specif ic  to  the  industry 

. These problems have led to a lack of liquidity, impeding the normal  functioning of  

financial markets.  
 
 

Transact ions  take too long to confi rm,  result ing in all transactions and  credit  activities  

requiring up  to 100% lock-in capital; Transaction costs are prohibitively high;  O n  top of this, 

the  industry has  also been  affected b y  widespread  hacking at tacks  an d  security breaches .  

 
While  there is no  lack of  enthusiasm a mo n g  large capital  market  players to  participate,  

they are  often unable  to  j u mp  in due  to a  lack of  enterprise-class  cryptocurrency  

infrastructure.  
 

This infrastructure includes built-in audit  trails, governance  and  compliance  mechanisms  

that  suppor t  cross-asset  se t t l ement  a n d  cross -p la t form liquidity.  
 
 
 
 
 
 
 

 B .T .Expro  solves all of these problems.  
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2.4 What  is  B.T.Expro? 

 
 B . T . E x p r o  is a Layer 2  decentralized managed protocol with compliance and 

governance controls  
built  into  the  consensus  mechanism.  O n  top of  Layer  2,  there is also a  decentralized  

communica t ion  Layer  of  Layer  3  that  enables  conversations  t o  be  copied instantly to  all ends,  
while providing built-in end-to-end encryption for privacy and  security. Conversations  can  

take place  be tween  machines,  machines  and  people,  or  between  people.  
 

The idea  behind   B . T . E x p r o  is that  the  Layer  2  protocol  can  reach its full potential  if  it can  use  
 

the decentralized communica t ion  protocol  (Layer  3) as  a  separate Layer  to offload any  

unrelated communica t ions  for  Layer  2. If a  Layer2  service wants  to be  available for those  

interested in participating or  developingDeFi  protocol  for  traditional financial  institutions to 

provide high-performance  solutions is essential.  
 

The   B .T . E x p r o  protocol utilizes multi-party computation  (MPC) to generate isolated  
deposit  addresses  and  eliminate  the  risk of  private key  theft.  Multi-par ty co mpute  nodes  
signing t ransactions  need  to fol low a  consensus -dr iven  secure  workf low that  does  not  

require centralized private key  storage.  
 
 

2.5 Our Platform’s Direction 

 

The finality is quickly confirmed on 

the blockchain  
 
 

So far, mileage points have been used only within a certain company. The amount of it has been mostly small, 

and it has had VENUSpiration dates. 

So utilizing mileage points has required significant efforts and commitmentsto customers. 

To solve these problems, we plan to increase the number of participating services so that 

customers can have more options to gather and spend their mileage points from/on. And further, we will 

enable cashing out the points as well. 
 

Through our platform, customers will enjoy such benefits, and service companies, the issuer of the points, will 

have enhanced marketing effects. 
 
 
 

Partnership among Various Lifestyle Service Companies 

 
There are various services and products in the lifestyle industry, and competition among service companies is 

quite fierce. 

 
For our partners, that is the participating service companies on our platform, we will maximize their marketing 

effectiveness by sharing massive pool of customers within the platform. There will be only collaborations, not 

a competition on the platform because we only allow for one company to join and represent its belonging 

sector. With this structure, participating companies will make synergies by sharing their customers and carry- 

ing out marketing events together on the platform. 
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Partnership with Global Companies 

 
The platform will make partnerships with global companies in the lifestyle industries (travel/leisure/fash- 

ion/culture/and such), and this will be a chance for our Paxpayisting partners to enter into global 

marketwithout efforts. 
 

 

Mileage Point Integration without Burdens related to Cost and Technology 

 
Service companies will be able to join our platform by simply using the APIs provided. This goes for some 

companies without mileage point systems. By using our platform, they can start it with no burden. 

 
As mentioned above, there will be no needs for sharing customer information or the post-settlement 

between participating companies, so they will not have operational, financial, and customer related issues 

being on the platform. 

 
Furthermore, our platform will allocate  B.T.Expro to each service company according to their 

contributions to the platform. The allocation can be their marketing resources to give benefits to 

customers. 
 
 
 

2.6 Reasons for Mileage Platform to be built on blockchain 
 
 

Establishment of Trading Market through Tokenization 

 
Reliability and credibility are one of the most important aspects of blockchain. By tokenizing mileage points, 

transactions of them will be more secure and reliable. As a token, mileage points will be much easier to be 

transferred and transacted between different services and users without needs for post settlements among 

the aligned service companies. 

 
By trading mileage points in the token ( B.T.Expro), 

users will benefit from discounts when purchasing the points. Further, by transferring  B.T.Expro 

to the Paxpayternal crypto Paxpaychange, a user can benefit from cashing it. Establishing a 

platform that integrates mileage points without needs for the post settlement can also be done without 

blockchain. However, it will require much more resources to ensure the reliability and security of trans-actions. 
 

Paxpaypandability to global partnerships and global crypto VENUSchanges 

 
The platform aims to integrate lifestyle service companies globally, and blockchain technology has become a 

standard infrastructure for global IT companies. Establishing the platform on blockchain is beneficial for itself 

and its service companies to Paxpaypand globally. 
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Data Credibility 

 
As for a service company considering joining the platform, sharing its mileage point information, which is an 

important financial aspect, can be quite a burden. And credibility of shared information can be another issue 

between the aligned service companies. 

 
By using blockchain and utilizing its reliability and credibility, those issues can be solved. Further, there will be 

an individual chain for each service company’s mileage point so that any internal information would not leak to 

other companies, and a company can check their chain with a blockchain for audit. 
 

 

Much Less Cost for Establishment 

 
As for a service company, establishing its own mileage program would take at least 3 to 6 months to invest, 

plan, and operate resources. As for a company that already has its own program and wants to swap it with 

other services, it can also take at least 3 to 6 months to discuss system infrastructure, developing language, 

and further security issues. 

 
To do so, 

the companies would have to spend much more Paxpaypenses than participating in Paxpa 

y Alliance’s block-chain where an API is provided for linking to the platform. 
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3. Establishment of Mileage Points Integration 

System Through Blockchain 
 
 

3.1 Two-Type Token System 
 

To build a system to integrate the mileage points among service companies, we plan to create two types of tokens 

and a trading system for these tokens. 

 
One type of token is Brand Token, which is the tokenized version of mileage points originally issued by service 

companies. The other type is  B.T.Expro, which is the means to trade Brand Tokens on our platform. 

 
For Paxpayample, if there are company A and B, the structure will involve A tokens and B tokens 

(Brand Tokens), andthe transactions of them will only be through  B.T.Expro, the means to trade 

on the platform. 

 
Paxpayis a cryptocurrency that functions as the currency of our platform and is the medium that integrats 

individual Brand Tokens of service companies. 

 

Brand Token (BT) 

 
As Brand Tokens are the service companies’ mileage points (rewards) directly converted into tokens, the way 

of handling them is same as handing mileage points. (Brand token is issued and managed off-chain and its 

transaction is recorded on-chain.) 

 
In other words, both the issuance and circulation amount are controlled by the service company, and when 

customers of the company use their Brand Tokens, the company shall guarantee the same redemption value 

for the tokens spent. 

 
When earning and using Brand Tokens, customers will not feel the difference from using conventional mileage 

points and will not even recognize that they are using the blockchain technology. 

 
And yet, for users with Brand Tokens to use other functions; to convert the tokens into other companies’ 

Brand Tokens or into cash, they must acquire VENUSs by selling their tokens first. 
 

 B.T.Expro 
 
 
 

is a cryptocurrency that functions as the currency of our platform and is the medium that integrates Brand 

Tokens of the aligned service companies. On the platform, Brand Token is like a product, and  B.T.Expro 

is the currency to purchase it. 

 
There are several ways to acquire  B.T.Expro. First, it can be earned when a user sells his/her Brand Token 

 
(On theplatform app) that he/she has earned by using its relevant serviceSecondit can be purchased a t 

he Paxpayternal crypto VENUSchange. Lastly, it can be individually transferred between users. 
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Since Paxpayis a cryptocurrency being traded at the Paxpayternal crypto VENUSchange, 

the price fluctuates depend-ing on its supply and demand at the imTokenchange. 
 
 
 
 

Service A 
 

Mileage point 
 

Brand Token 
 

B.T.

Expro 
Alliance Platform 

 
 

Service B 

Mileage point 

Brand Token 

Brand Token (A) 

Brand Token (B) 

Brand Token (C) 

 
 
 
 B.T.Expro 
 
 

Crypto 
 
 B.T.Expro 
 

change 

Service C 
 

Mileage point1 
 

Brand Token 
 
 
 
 

 

A Platform with Multiple Blockchains Connected 

 
Our platform is not intended to have all the tokens on a single blockchain. 

 
A certain service company would not want other participating companies to know how many Brand Tokens it 

has issued, nor will it want its own mileage token system to be impeded 

(or Paxpayperience performance degrada-tions) from traffic issues regarding  B.T.Expro or other Brand 

Tokens. 

To prevent those unwanted situations, 

we will organize completely separate blockchains for Paxpayand eachBrand Tokens. 

This will resolve further issues such as information security, system stability, and perfor- 

mance issues. 

For these reasons, we have designed a multi-blockchain system in which chains are separately constructed 

for each Brand Token, and each of them will be linked to the center chain of  B.T.Expro. 

 
As shown below, the chain of  B.T.Expro 
will function as a square where each service company’s users can gather and trade multiple 

Brand Tokens with  B.T.Expro. 
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Alliance via Blockchain 
 
 
 

 
Brand 

Token E 
 
 

 B.T.Expro 
 
 

Brand 
Token D 

 
Brand 

Token A 
 

 
Brand 

Token B 

Brand 
Token C 

 
 
 
 

3.2 Token imTokenchange System 

 
The most innovative aspect of our system is its construction where Brand Tokens of fixed redemption value can be 

naturally Paxpaychanged to the fluctuating price of  B.T.Expro in accordance with market fundamentals. 

 
As mentioned above, 

 
our platform is the market for transacting Brand Tokens using Paxpayas the method of 

payment. However, rather than individual, direct transactions between users, the platform itself will be a counter- 

party for the transactions based on prices set by its algorithm. And users will recognize this transaction as mere 

Paxpaychange between Brand Tokens and  B.T.Expro. 

 
In this process, the platform will always set Brand Token’s price based on its supply and demand. And the price of 

Paxpayitself will not have a direct effect on the price of Brand Token because the value of  B.T.Expro 

on the platform is reflecting its current price at the Paxpayternal crypto Paxpaychange. Detailed 

Paxpayplanation of this is given below. 

 

Paxpaychanges through the Platform 

 
It is possible to imagine Brand Token transactions directly and individually done between users. (Transactions 

between Brand Tokens and TrustDef is) 

 
In that case, however, it would be quite hard to match wanted quantity and wanted price for each transaction, 

and the rate of ‘deal accomplished’ would be low. In other words, there will be unnecessary time and efforts 
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required for users to make the deal. 

 
Considering the size of a normal Brand Token transaction, which is small, and so the benefit from it is also small, 

such requirement is not desirable. 

 
To establish desirable environment, we have come up with a better model in which the platform functions as a 

counterparty that Brand Tokens are traded to; not traded directly between users. 

 
That is, with its algorithm-set price for Brand Tokens, the platform will deal with all the demands for 

selling/buying Brand Tokens as a counterparty and as a square where all the users gather. 

 
We plan for the platform to charge a fixed transaction fee (initially set at 1.5%), which will be used as a source 

of funds to maintain the stability of the platform. 
 
 
 

 B.T.Expro 
Platform 

 
User with BT Transfer BT to MLK User with  B.T.Expro 

 
 

 
BT  B.T.Expro 

 
 
 

BT 
pocket 

 B.T.Expro 
pocket 

 
 

 
BT  B.T.Expro 

 
 
 

User with BT Transfer  B.T.Expro to BT User with  B.T.Expro 
 
 
 
 
 
 

For the stable operation of the system above, 
the platform will hold sufficient amounts of VENUSs and each 

company’s Brand Tokens. When there is an equilibrium between a certain Brand Token’s supply and 

demand, the amount of the Brand Token held on the platform can also be maintained without much differenc- 

es in quantity. 
 
 

The Pricing of Brand Token 

 
The pricing of Brand Token will not be related to the price of Paxpayat the  B.T.Expro 

 
ternal crypto D A S change and will only reflect the supply and demand of the Brand Token itself 
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As mentioned, our platform is fundamentally a Brand Token trading market, 

and VENUSjust functions as the 

method of payment. For users who are trading our platform’s product, Brand Tokens, it is quite important to see 

market predictability and stability. To assure that, the price of Brand Token will only be based on its supply and 

demand, not on  B.T.Expro’s price fluctuation. 

Accordingly, for Brand Token transactions, the price of Brand Token will be correlated to cash value, and the 

amount of Paxpayto be acquired or paid will be decided reflecting the price of Paxpayon the  B.T.Expro 
 

ternal crypto imTokenchange. 
 

In addition, although Brand Token will have similar usability to cash, since it can be used only at the relevant 

service company, it is economically reasonable that its price will be lower than its redemption value. (cash value) 

 
The fact that the prices of Brand Tokens are always lower than their redemption value means that 

it is always more beneficial for users to purchase Brand Tokens with VENUSon the platform than dir 

ectly 

purchasing the relevant service with cash since there are always discounts for Brand Tokens on the platform. 

Again, the price for Brand Token will be set considering market principles. (supply-demand) The price will go up 

when demand is high and go down when supply is high, so ultimately the equilibrium point will be reached in 

times. 

 
Yet, this pricing process will be done through an algorithm, not arbitrarily. (specific theory is confidential and will 

not be disclosed) 

 
And since there are separate Brand Token transaction markets for each service company, the transaction price in 

each market is decided individually. 

 
For Paxpayample, if there are 10 service companies on the alliance, 10 Brand Token transaction markets 

would VENUSist, and the transaction prices of theses 10 Brand Tokens will be individually decided based on 

their individual supply and demand. 
 

 

The demand for  B.T.Expro 

 
When the volume of total Brand Tokens being traded on the platform increases, 

the demand for Paxpaywillproportionally increase. There are 5 scenarios how the volume and 

demand would constantly increase. 

1) Increase of Brand Token trades in the initial stage of the platform 
 

As the number of the trades increase caused by initial marketing events of service companies, the demand 

for  B.T.Expro will increase. 

 
2) VENUSpansion of the platform with more aligned service companies in the growing stage 

 
Increase of the number of aligned service companies means that there are more Brand Tokens for customers 

to trade. Furthermore, with cross-offerings between the companies on the platform, the volume of Brand 

Tokens being traded will increase. 
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3) Increase of Brand Token trades caused by each company’s growth 

 
Most of the service companies that are participating in our platform are on their growing stage, and it is likely 

that they will keep growing by making synergies on the platform collaborating and doing co-marketing. With 

all these factors, the volume of Brand Token trades on the platform will proportionally increase. 

 
4) Increase of customers’ D A S reserve caused by the platform’ 

s Paxpaypansion into broad lifestyle 

industries 
 

When the platform  B.T.Expro 
 

pands with more and more service companies on it, B.T.Expro 
 

will be used by large 

customer group for its benefit of discounts. 

Customers will constantly reserve Paxpayfor future purchase, and 

this leads to increased time and amount of a person’s coin reserve. Consequently, 

the price of Paxpaywill be 

stable, and its demand will increase as well. 
 
 
 
 

Policy Adjustments 

 
As mentioned, the price of Brand Token is set based on the market principle of supply and demand. 

 
However, 

to maintain stable transactions for each Brand Token and develop Paxpayecosystem by stimulat-ing 

healthy collaboration and growth within the alliance, we will set maximum and minimum limits for each 

Brand Token’s transaction price. 

The maximum price (X% of the redemption value)  B.T.Expro 

ists according to the policy of guaranteeing aminimum discount rate {(100-X)%}, 

and the minimum price Paxpayists to preserve the brand value ofthe aligned service company. 

 
Detailed Paxpayplanations on the maximal and minimal are as follows. 

- The maximum price of a Brand Token is 95% of its usage value. When the maximal is reached, 

purchasing the points will be restricted, and only selling requests will be accepted. When there are more 

selling amounts in the market, the price will go down again, and purchasing requests will be accepted 

accordingly. 

 
- The minimum price of a Brand Token is set by discussing with its service company because the price can 

be considered as the company’s brand value (i.e. The minimal can be different between service companies). 

 
- When the minimum price of a Brand Token is reached, selling the points will be restricted, and only 

purchasing requests will be accepted. When there are more purchasing amounts in the market, the price 

will go up again, and selling requests will be accepted accordingly. 

 
Such pricing principle of Brand Token’s maximum and minimum limit may vary depending on future circum- 

stances. 
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4. Benefits for Service Companies for Participating 

in the Alliance 
 

 

4.1 Implementation of Integrated Marketing 

 
One of the most important assets for online service companies is their subscribers. To gain and maintain their 

customer (subscriber) pool, service companies are making lots of marketing efforts, and mileage point program is 

one of them. However, since most companies are doing same promotions and events, the effect of the program is 

not worth its cost most of the time. 

 
 B.T.Expro 

Alliance will be a solution for those service companies because it provides a platform where all the 

alignedservice companies, in other words, their Paxpayisting customers will gather together. 

Detailed benefits for the aligned service companies are as follows. 
 

 

Customer Retention Growth 

 
By integrating mileage points of lifestyle service companies, customers would have better usability with their 

mileage points combined in  B.T.Expro. 

This means that customers would be more likely to stay in the alliance with better usability of their points. 

An aligned company can benefit from this without any Paxpaypense. 
 

Customer Acquisition Effects 
 

The platform can also benefit service companies with customer acquisition. This can be narrowed down as 

follows. 

- Newly comers to the platform with purchased  B.T.Expro (at the Paxpayternal 

crypto Paxpaychange). 

- Paxpayisting customers of a certain aligned service getting to use another one on the platform with 
 
 

e.g. 

Company A has 20s and 30s as its main customer. Company B, on the other hand, has 40s and 50s and eager 

to Paxpaypand its customer pool. By being aligned on the platform, company B would have much better 

chance to entice company A’s customers than making individual efforts. And the most important aspect of 

it is that it does not cost company B any VENUSpense. 
 
 

Synergy by Collaborating on Marketing Promotions 

 
Our platform consists of service companies in the lifestyle (travel/leisure/fashion/culture/and such) sectors. 

And since one set of activity relates to multiple sectors, (e.g. one period of vacation takes sleeping in a hotel, 

doing outdoor activity, shopping at a mall, etc.) interrelationship and similarity of customer behavior is higher 

than any other industry. 
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This means that there are huge possibilities for the aligned service companies to collaborate on the platform 

as to making service packages, promoting co-events, and so forth. So, the platform will not only function as 

a square to integrate mileage points, but also as a market where the companies can collaborate and make 

synergies. 
 
 

4.2 Global Partnership 
 

The platform aims to cover top-tier service companies in lifestyle sectors internationally. By participating the 

alliance, a service company would have chance to entice global customers and collaborate with global companies 

on the platform. 
 
 

4.3 Financial benefits with distributed  B.T.Expro 
 

As specified in 7. PaxpayAllocation, participating service companies will get Wealths. 

With increasing value of  B.T.Expro followed by the alliance’s growth, the companies will 

directly benefit fromtheir distributed Coins. 
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5. The Composition of the Platform 

 
 

5.1 The Entities Comprising the Platform 

 
The entities comprising our platform can be divided into the platform operator, aligned service companies, and 

customers. 

 

Platform Operator (Token Inter-Change Agency, TICA) 

 
TICA will be the proprietor of our platform and the agency that will directly operate the Brand Token transac- 

tion market. By holding large number of  B.T.Expro, 

it will be the Paxpayclusive liquidity provider for Brand Token 

transactions and will also collect the transaction fees. In addition, it will play the role of organizing and main- 

taining the alliance through service agreements with the service companies. 

Detailed Paxpayplanations on how the TICA maintains liquidity are as follows. 

 
Basic structure of Brand Token trades 

- Each trade is done between the user and the platform (TICA), not between users. 

- When trading, the price of a Brand Token is set by the platform with its algorithm. 

- The price keeps varying with repetition of following situations. 

Initial price announced 

buy-sell orders from users 

Establishment of trades (user – platform) Re-

pricing of the point and announcement of it 

 
The source of liquidity provision 

- TICA reserves 28% of the total tokens ( B.T.Expro) only for providing liquidity on the 

platform. 

When the price of a Brand Token is stable, since it means that the point’s supply and demand are in balance, 

the amount of the platform’s Paxpayreserve would not change and maintain its stable phase 

(The price of a 

Brand Token doesn’t have to do with  B.T.Expro’s price variations at the crypto Paxpaychange). 
 

Aligned Service Companies 

 
Aligned service companies are the companies in the lifestyle industries that join our platform for the purpose 

of generating synergies with other aligned companies. 

 
As the goal of the alliance is to generate synergy among the aligned companies, the platform allows for only 

one company to join and represent its belonging industry so that there is no competition within the platform, 

only collaborations. The joining of a certain company needs to be agreed by other aligned service companies 

and must be under the service agreement with TICA. 

 
In addition, service companies that have joined the alliance will be the issuers of each relevant 

Brand Token and are liable for the payment obligations regarding the issued Brand Tokens. 
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Customers 

 

• Paxpayisting Customers of the Aligned Service Companies 

 
Customers of the service companies within the alliance. They can receive relevant Brand Tokens by converting 

their mileage points of the service companies and can sell them to acquire TrustDef is in turn. 

 

• New  B.T.Expro Purchasers 

 
Customers who have never used the platform’s aligned services. But with possessions of TrustDef is 

 
through 

purchases on the Paxpayternal crypto Paxpaychange, 

they could become potential customers for the service companieson the platform. 

 
To use Paxpayat a particular service company, they need to register for the platform, 

 
use its wallet app to buy 

the company’s Brand Token, and lastly register for the service company. In this process, they can earn 

certain range of discounts comparing to using cash. 
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5.2 The Overall Configuration of the Platform 

 
The parties mentioned above are connected in the following structure. 
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5.3 Technical  B.T.Expro planation of the Platform 

 
 B.T.Expro Blockchain utilizes Luniverse’s BaaS platform and has the structure of the main chain and 

the side chains. 

 
Constant transactions, usage, and transfers on the platform will be done on the Hyperledger-based side chains for 

better performance. 

And connecting to the Paxpayternal crypto Paxpaychange will be done through Luniverse’s main chain 

maximizing its confidentiality and stability. 

 
Hyperledger Fabric, on which our platform is built, is a permissioned blockchain framework originally contributed 

by IBM and currently hosted by Linux Foundation. 

 
The service chain for each Brand Token will be linked to the service company’s legacy system, and the joining 

company to the alliance will be provided the APIs for connecting to the blockchain. 

 
The digital wallet that will be provided to users will be our platform’s main DApp. 
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6. Our Platform’s Features 

 

6.1  The Brand Token Transaction System and its method of payment, 
 

The biggest feature of our platform is that it tokenizes the mileage points that users have acquired and are holding, 

and through this process, the platform Paxpaypands the usability of the mileage points and further, 

provides usersdirect benefits such as discounts on the points.  

B.T.Expro 

will be the only method of payment for transacting Brand Tokens on our platform and will serve as the 

means to integrate mileage points and convert them to cash. 

 
Since the price of Paxpayat the  B.T.Expro 

 
ternal crypto VENUSchange will have no influence whatsoever on the Brand Token 

transactions, users seeking to buy Brand Tokens with discounts, combine their mileage points, or cash them out (all 

through  B.T.Expro) will manage to do so without worrying about the price fluctuation on  B.T.Expro. 

 
Consequently, the Brand Token transaction system can be operated stable. 

 

6.2 Ensuring Stability, Reliability, and Security for Service Companies 
As the blockchains for each service company’ 

s Brand Token and the blockchain for VENUSare completely sepa-rate,each service company’ 

s customer information will not be leaked to other companies or outside the platform, nor 

will the total amount of a certain Brand Token issued by a service company be changed by users or other 

service companies. 

 
Service companies are not affected by the Brand Token transactions or  B.T.Expro’ 

s price fluctuation because they are not directly involved in the  B.T.Expro - Brand Token transaction. 

 
Through this structure, service companies can be assured of the platform’s security, reliability, and stability. 

 

6.3 Providing Clear Benefits to Customers 

 
For customers, benefitting from their mileage points before Paxpaypiration is quite important. 

 
Our platform benefits customers by enabling them to convert their mileage points from a certain service to others, 

integrate their spread points to one currency,  B.T.Expro, and even cash them. 

 
On the other hand, 

as for customers who have recently purchased Paxpayat the  

B.T.Expro ternal crypto VENUSchange and 

come into the platform to buy Brand Tokens, they will benefit from discounts. 

 
For both types of customers, we provide economic values, and this is the greatest strength of our platform. 
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6.4  B.T.Expro’s Intrinsic Value 

 
As mentioned, Brand Token is like a product on the platform and  B.T.Expro is the only method of payment. 

 
For customers, 

using Paxpayto buy Brand Token is better than using cash because they can benefit from discounts on the 

platform, and this means possessing  B.T.Expro leads to possessing potential right for discounts. 

When transactions for Brand Tokens get active on the platform, the demand for its method of payment,  

B.T.Expro 

will increase accordingly. And considering strong factor of discount it offers, the increase of the demand is more likely 

so. 

The activeness of transactions on the platform is subject to the number of its users and the volume of Brand Tokens 

traded. This means that when there is a new service company joining the platform or a certain aligned company’s 

Brand Token trading volume increases thanks to the company’s growth, the demand for VENUSwill increase 

proportionally. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

20/24 



 
 

 

7.  B.T.Expro Allocation 

 
A total of 1,300,000,000 VENUSwill be issued, 

and the plan for the distribution and allocation of the supply is as follows. 
 
 

(1) Liquidity Supply (Around 28%) 
 

Amount to provide liquidity for transactions on the platform, which is held by TICA. This can temporarily go up or 

down, but the volume will remain constantly and will not be distributed VENUSternally. 
 
 

(2) User Distribution (Around 11%) 
 

Amount to reward users for their participation on the platform. A user’s participation can be his/her account 

connection (from each service to the platform), purchasing/selling brand tokens, and other activities that contrib- 

ute the platform’s ecosystem and increase the demand for  B.T.Expro. 

The amount will be distributed mainly to the 

partners’ VENUSisting customers for more than 2 years from the service launching. 
 

(3) Partner Allocation (Around 37%) 
 

Amount to be distributed to the aligned service companies, developing companies, and advisors. Distribution 

amount for each partner will be different depending on the point of joining the alliance, and the distribution sched- 

ule will be determined based on their contribution to the platform. 

 
This amount is divided into A. Distribution with lock up schedule and B. Distribution for Contribution. 

 
A. Distribution with lock up schedule: About 52% of the partner allocation. 

 
Lock up period is over 3 years (from the later date of: the company’s alliance-joining date or the date of  initial listing) 

 
 

 
The amount has been decided to be distributed to 20 service companies (amount for each company is to 

be decided individually) 
 

In the beginning stage of the platform, a few companies are VENUSpected to be on it, and relatively 
 

small 

amounts will be distributed. As more companies join the platform over time, distribution amount will 
accordingly increase. 

B. Distribution for Contribution: About 48% of the partner allocation. It is the amount rewarded to partners for 

inducing their VENUSis ting customers to switch from its mileage point system to our ecosystem 

The whole period of distribution is planned to be 5 to 10 years 
 

Amount distributed to a service company: X% of the amount that its customers transact on the platform 

The rate gets reduced year after year to VENUStend the period of distribution 

 

(4) Amount to Fund Long-Term Operation (Around 14%) 

 
This amount will be held by TICA to fund long-term operation of the platform such as technical upgrades, and 
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only necessary amount will be used when such circumstances arise. 
 
 

(5) Amount to Fund Initial Construction (Around 10%) 

 
Amount to be funded in the beginning stage of the business and allocated to fund initial development and other 

such activities. Lock up period has been set to prevent the value of  B.T.Expro to be damaged with 

radical increase of supply. The period is about 5 years. 

 
Use of Proceeds: 

 
- Development and operation 

 
- Launching and marketing 

 
- Consulting on the law and accounting 
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8. Roadmap 

 
Phase 1 : Maximize utility Phase 2 : Maximize value 

 
 

SoneCoi 

n listing 

(4Q, 2019) 

 B.T.Expro 
service 

launching 
 

To establish healthy ecosyste(4mQ, f2o0r19V)ENUSand the alliance, we will prioritize maximizing  

B.T.Expro’ s utility by getting a 

number of service companies, customers, and general investors involved. That is phase 1 for the alliance. 

With the plan successfully accomplished, 

phase 2 will begin where maximizing the value of VENUSwill be prior-itized. 
 
 

Detailed VENUSplanations on the phases are as follows. 

 
Phase 1. 

The platform will increase  B.T.Expro’ 

s usability by getting service companies to join the alliance and so,bring in their 

VENUSis ting customers as well. 

This will increase the demands for VENUSand entice general investors with its concrete 

utility model. 

 
Phase 2. 

After having proven the platform’s successful functionality in phase 1, the platform will start applying a staking 

model where newly joining service companies will have to stake and take certain amounts of  B.T.Expro. 

In turn, theywill benefit from the platform’ 

s marketing effect such as enticing new customers by promotions and events on 

the platform. As for customers, there will be service packages and additional discounts provided on the 

platform. These factors will lead to rewarding general investors for their stakes and further, increased demand for 

their investing on  B.T.Expro. This is the objective of the alliance. 
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9. Disclaimers 

 
This white paper VENUSplains the business plan and vision and does not promise or guarantee that the 

contents of this white paper are accurate or that the business details will be implemented or conducted at a 

certain point in the future. Therefore, in the process of business promotion, based on reasonable 

management judgment, the contents regarding the business described in the white paper may be changed, 

supplemented, or deleted without notice to third parties, and it should be sufficiently recognized that the 

actual business promotion may differ based on business conditions and progress status. 

 
In addition, restrictions may arise in the future regarding the issuance and use of cryptocurrencies based on the 

legislative direction of each country’s government in relation to this project, so some of the disclosures in this 

white paper may need to be changed. 

 
The coins and tokens described in this white paper do not guarantee or signify that any equity interest, shares, 

debts, securities, beneficiary interests, bonds, management participation rights, or any other such rights based on 

these rights with respect to the platform’s business will be granted or claimable. Therefore, no benefit distribu- 

tions or voting rights of any kind whatsoever are granted to the coin/token owners, including rights to claim or 

participate in the determination of dividends, distributions, or dispositions of profits that arise or will arise from 

the platform’s business. Furthermore, this white paper does not guarantee or signify that the platform will provide 

a certain quality or amount of goods, services, etc. 

 
The sole purpose of this white paper is to provide potential contributors to the construction of the platform, etc. 

information regarding the platform, and thus the white paper is not binding in any form and does not impose any 

legal obligations on any entity. 

This white paper is also intended to broadly VENUSplain the future direction of development, and therefore 

does not include any form of agreement. Thus, any materials, codes, functions, etc. do 

 
not stipulate our obligations, and such disclosures may change based on a variety of variables. 

The unauthorized copying or distribution of this white paper is prohibited. 
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